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MT. PROSPECT PARK DISTRICT
1000 W. CENTRAL ROAD
MOUNT PROSPECT, ILLINOIS  60056

REGULAR BOARD MEETING

MEMO TO: MT. PROSPECT PARK DISTRICT
BOARD OF COMMISSIONERS
PRESS
PUBLIC

FROM: TIM DOHERTY, PRESIDENT

DATE: NOVEMBER 8, 2013

RE: REGULAR BOARD MEETING
NOVEMBER 13, 2013 - 7:00 P.M.
CENTRAL COMMUNITY CENTER
1000 W. CENTRAL, MOUNT PROSPECT, IL.

A G E N D A

CALL TO ORDER

ROLL CALL

PLEDGE OF ALLEGIANCE

CHANGES OR ADDITIONS TO AGENDA

APPROVAL OF AGENDA

APPROVAL OF MINUTES: REGULAR BOARD MEETING: OCTOBER 16, 2013

PUBLIC COMMENT

PARKS FOUNDATION

FINANCIAL ADVISOR'S REPORT

RATIFICATION OF ACCOUNTS PAYABLE:   OCTOBER 2013

EXECUTIVE REPORT

UNFINISHED BUSINESS
A. Golf Renovation Update - Continuous Cart Paths & Project Timeline (Discussion)
B. Discounts for Active/Veteran Military Personnel (Discussion & Potential Action)

NEW BUSINESS
A. Shared Dog Park Update – Mt. Prospect Park District & Arlington Heights Park District (Discussion)
B. Change in December 11, 2013 Regular Board Meeting Date (Discussion & Potential Action)
C. FY 2014 Regular Board Meeting Dates (Discussion & Potential Action)
D. Selection of IAPD Annual Meeting Delegate & Alternate (Action)



REGULAR BOARD MEETING – AGENDA (continued)
NOVEMBER 13, 2013 AT 7:00 P.M.
CENTRAL COMMUNITY CENTER
1000 W. CENTRAL, MOUNT PROSPECT, IL.
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Accommodation is available upon request.  Please contact Teri Wirkus, ADA Coordinator in advance.*

APPROVAL ITEMS
A. Approval of Bid for Purchase of Baseball Uniforms for 2014 Season
B. Approval of Capital Projects/Improvements List – FY 2014

ADOPTION
•ORDINANCE NO. 687: AN ORDINANCE LEVYING TAXES FOR ALL CORPORATE PURPOSES, FOR BONDS

REDEMPTION AND INTEREST RETIREMENT, FOR ESTABLISHING AND MAINTAINING
RECREATIONAL PROGRAMS, FOR THE PAYMENT NECESSARY TO BE MADE TO THE
ILLINOIS MUNICIPAL RETIREMENT FUND, FOR SOCIAL SECURITY EXPENSES, FOR
PAYMENT OF THE COSTS OF PROTECTING THE PARK DISTRICT AND ITS EMPLOYEES
AGAINST LIABILITY, PROPERTY DAMAGE OR LOSS, FOR ANNUAL AUDIT EXPENSE, FOR
CONSERVATORY FUND EXPENSES, FOR A PAVING AND LIGHTING FUND, AND FOR
SPECIAL RECREATION PROGRAMS FOR THE HANDICAPPED FOR THE FISCAL YEAR
BEGINNING THE FIRST DAY OF JANUARY, 2013 AND ENDING THE THIRTY-FIRST DAY OF
DECEMBER, 2013.

•RESOLUTION NO. 688: A RESOLUTION PROVIDING FOR THE POSSIBLE REDUCTION
OF LEVY AND ASSESSMENT OF TAXES FOR THE MT. PROSPECT
PARK DISTRICT, COOK COUNTY, ILLINOIS FOR THE FISCAL YEAR
BEGINNING JANUARY 1, 2013 AND ENDING DECEMBER 31, 2013.

•ORDINANCE NO. 689: AN ORDINANCE ABATING THE TAX HERETOFORE LEVIED FOR THE YEAR 2013 TO PAY
INTEREST ON $3,000,000 GENERAL OBLIGATION PARK BONDS (ALTERNATE REVENUE
SOURCE), SERIES 2011B, OF THE MT. PROSPECT PARK DISTRICT, COOK COUNTY,
ILLINOIS.

•ORDINANCE NO. 690: AN ORDINANCE ABATING THE TAX HERETOFORE LEVIED FOR THE YEAR 2013 TO PAY
INTEREST ON $4,000,000 GENERAL OBLIGATION PARK BONDS (ALTERNATE REVENUE
SOURCE), SERIES 2009A, OF THE MT. PROSPECT PARK DISTRICT, COOK COUNTY, ILLINOIS

ADJOURNMENT
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NOTE: The Mt. Prospect Park District follows "best practice" in that its major operational funds (General and Recreation Fund) operate under a balanced budget. In the Annual Budget column (E), the overall budgeted net loss of ($1,960,095) is due to the spending of capital fund balances (including ADA improvements) or reserves carried over from prior years.
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EXECUTIVE DIRECTOR MONTHLY REPORT
GREG KUHS

November – 2013

IAPD/IPRA STATE CONFERENCE – JANUARY 24-25, 2014
If you have not already done so, please let Teri by Friday, November 15 if you would like to
attend the conference.   The seminars/workshops targeted at Commissioners are held on Friday,
January 24 & Saturday, January 25.  The conference is held at the Hyatt Regency in Chicago.

POSTED BOARD PACKETS ON WEBSITE
Starting with the November Regular Board Meeting, we will be posted the packet information on
the website.  We are also working on getting the other financial information (per direction by the
Board at the October 16th meeting) prepared for posting within the next few weeks.

MEETING MINUTES
Consistent with the Illinois Open Meetings Act, Roberts Rules of Order, IAPD guidance and the
practices of other park districts and local government agencies related to the keeping of meeting
minutes, we are planning to reduce the amount of “verbatim details” we have at times included in
previous meeting minutes.  We will still comply with the requirements of the Illinois Open
Meetings Act whereby:

“All public bodies shall keep written minutes of all their meetings, whether open or closed, and a verbatim
record of all their closed meetings in the form of an audio or video recording.  Minutes shall include, not be
limited to: (1) the date, time and place of the meeting; (2) the members of the public body recorded as
being either present or absent and whether the members were physically present or present by means of
video or audio conference; and (3) a summary discussion on all matters proposed, deliberated, or decided,
and a record of any votes taken.”

I have spoken to President Doherty about this change and he supports this concept.

AUDIT EXPENSE VARIANCE EXPLANATION
You may recall at the budget review this past Tuesday there was a question about the variance in
the audit expenses.  Per Lee Howard, in 2012 the auditors asked for and received a $9,000
deposit. This was recorded as a prepaid expense. There was an audit adjustment made for it
(note difference between our comparison 2012 column and the page from the FY 2012 audit. A
copy of both is included as are the actual paid bills for the last three years. The expense has
been consistent through the years.

GROUNDWORK, LLC. / CONSTRUCTION MANAGER
Based on discussions at the November 5th Special Meeting, I have included a copy of the letter
from Groundwork, LLC. (which has been reviewed and approved by legal counsel) recognizing
and accepting the park district’s desire to engage a construction management firm to manage the
golf renovation project.
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EXTERNAL AFFAIRS MONTHLY REPORT
CATHERINE MILLER

NOVEMBER 2013

PUBLICATIONS/COMMUNICATIONS
The following is a list of publications/communications currently in production and their publishing
date.

Winter Brochure – being printed; delivery date Nov. 25
Fall Inside the Park E-Newsletter – posted on the website
Inside the Park Video Magazine – to air mid-November

INSIDE THE PARKS - MPTV
The November/December show is completely devoted to FITNESS to coincide with the launch of
our new fitness memberships. Host Alyssa Ali will be taken through the steps of becoming a
member while taking in all the fitness amenities offered. The new fitness membership options will
be discussed and reinforced with sit-down testimonials from staff and clients alike. In addition to
informing the viewer of all the many amenities offered at RecPlex and CCC, this program explains
what makes our fitness centers unique from the many other fitness facilities in the area.

PUBLICITY
Prepared the following press releases: Holiday Market at FPC; Howlin’ Halloween Fest; Winterize Your
Garden at FPC; Gardening for Wildlife at FPC; Boo to You and Spooky Skate at CCC. We also provided
information for our own Calendar of Events; MPPD electronic signs, VoMP electronic sign and info for VoMP
e-newsletter; Daily Herald and Oaklee’s Guide-- the online events guides. We’ve also updated the WebStore
information to reflect these programs. Public Service Announcement Slides were sent to MPTV re: Fall Craft
Show at FPC; Veterans Day at LRC; Cold Toes! Frozen Feet and Grunt, Grow & Squeak at FPC; FPC Banquet
facilities; FPC Holiday Market and numerous deceased veterans. We’ve also updated our on-hold phone
messages to reflect the change in fitness memberships as well.

DONATIONS
We continue to handle requests for park district donations to various causes, clubs, schools and organizations.
To date we’ve fulfilled 137 requests.

SPONSORSHIPS
Our current sponsorships total $160,083 representing $56,700 in cash and $103,383 in- kind. In this
challenging economic environment we were able to successfully secure new sponsorships with Flush
Sewer & Drainage, Inc – resulting in their sponsorship of our high- end water bottles given as a
redemption item to patrons presenting our current insert in the Money Mailer. Glenview State Bank
is another new sponsor which has resulted in two new dasher boards being added to the inline rink at
CCC. In fulfilling another element of our fitness marketing plan: we have secured a washer and
dryer from Novak & Parker to be used by Recreation in order for them to enhance our fitness
memberships by offering towel service to our members. We’ve met with possible new sponsor Mr.
Beef and Pizza and are working on a sponsorship plan that will meet both of our needs. Renewal
meetings with Sports Authority and Culvers are underway.



ADVERTISING
We have designed and contracted for the following display ads: Get Fit! Get Healthy! Get Going!
Fitness (Daily Herald); same ad in Journal’s Holiday Shopping Guide and MP Chamber Community
Guide; Parties ad (Oaklee’s Guide). Reminder that our Money Mailer insert was mailed to
households at the beginning of November.

FITNESS MEMBERSHIP MARKETING
In support of the Recreation Department’s plan for restructuring the pricing and substance of the
park district’s fitness memberships, we produced and implemented a marketing plan to create public
awareness of these exciting new offerings. After conceptualizing, creating and designing aspects
were finished various elements were ordered (once sponsorship was secured). To date we’ve
received the water bottles; postcards and banners; placed digital, direct mail and print ads; ordered
dasher boards; as well as coordinated stories and ideas with our ALL FITNESS SHOW on our
award-winning cable TV show, “Inside the Park.” An eye-catching new design and copy were
developed for our upcoming Winter Program Brochure in addition to a new logo incorporating our
Fitness message for t-shirts. Additionally we have produced various visuals used in the Fitness
Membership Training Power Point; created the Membership Appreciation Breakfast invite and
poster; uploaded to YouTube the related posting of the Fitness Video referenced by the QR code in
the winter brochure; and posted all updated materials and visuals relating to the new fitness
memberships on our website.

GRAPHIC DESIGN
Have provided designs for posters and flyers as follows: Interest in Pinterest; Spooky Skate; Holiday
Open House; Santa’s Calling; Santa’s Mailbox, Hockey Program posters; Youth Programs at FPC;
E-Cycling at FPC; Thanksgiving Day Fitness Classes and Mail Date of Winter Brochure.
Additionally we have revised the district map used in the brochure and website to include
TAMARACK PARK; redesigned the activity pass and created various signs including activity
station signs for Hockey Fun Night and Spooky Skate.
FITNESS MEMBERSHIP MARKETING MATERIALS – have created a design and look that has
been used consistently on all of our marketing materials. Produced designs and secured photos for
the brochure’s inside pages and cover; postcards; banners; dasher boards; digital and print ads as
well as a tee shirt logo and logo on water bottle giveaway.

WEBSITE
Have posted the following information on our website: Park Board Agendas and Minutes; Open
skate/gym postings; staff update to our directors’ page. On our News and Events homepage of the
website we’ve posted info regarding our Holiday Market; the Veteran’s Day Ceremony; E-Cycling
In addition we’ve posted the current proposed golf course renovation schematic on the golf course
pages as well as uploading the current issue of Inside the Park video magazine to YouTube and the
Inside the Park newsletter.

MP PARKS FOUNDATION
BRICK SALE UPDATE:  134 Veterans Memorial bricks have been sold – with the last group of
bricks slated to be engraved this month while the weather is still cooperative. Our next foundation
meeting is scheduled for January 8, 2014 at 6:30pm at Central Community Center.



ADMINISTRATION AND HUMAN RESOURCES
MONTHLY REPORT

BARRY KURCZ
NOVEMBER – 2013

Payroll Time Keeping System
Project goals remain simplifying and expediting payroll processing, easily identify YTD
payroll hours for purposes of PPACA, IMRF, EEOC-4 reporting etc. and easily sync to any
future accounting system.  The team identified a series of questions and scenarios for
vendors to answer.  In addition, based on prior research, 3 vendors provided
demonstrations to the team on October 10th.  Follow up conference calls with each vendor
took place the following week and references were checked.

Final quotes came in the week of October 21st and the team was made to move forward
with Time Pro.   Time Pro is by far the most popular local time and attendance system being
used by nearly 50 districts in Northern Illinois.  This solution will cut the amount of time
spent by our managers on payroll reporting at least in half in the beginning and potentially
by 75% once fully trained.  The tracking of YTD hours will be at the fingertips of the
managers which they do not currently have.  Most importantly, it simplifies the process in
which to keep the district in compliance with PPACA, IMRF etc. and eliminates a redundant
database currently being used.  The system will provide access to real time attendance and
payroll data which fills the current large void.

Our project team is preparing a formal recommendation to be presented to the Board for
consideration in December.

Upgrading Accounting Software
Presently, MPPD utilizes AEK software through Governmental Accounting Inc. This
software was purchased more than 20 years ago and is quite frankly, outdated technology.
In fact, AEK is only still being used by 15 clients worldwide.  Therefore, it is necessary to
upgrade our accounting software and gain access to data at the manager level and take
advantage of real time data which we currently do not have access to.  This will significantly
improve our ability to do budgeting, purchases, processing A/P, Payroll and reporting.
Therefore, we contacted Harris Technology, maker of AEK to demonstrate a new
accounting software package.  This demonstration took place on October 30 and we are
awaiting quotes from Harris.

Manager of Administration and Human Resources
George Giese started on October 24th and has hit the ground running.  He has met with
each Director as part of his initial orientation.  George will be attending upcoming
departmental staff meetings as well as a touring each facility.



GOLF OPERATIONS
MONTHLY REPORT NOVEMBER 2013

BRETT BARCEL

ON COURSE PROJECTS
The course will close for the season December 2nd, weather permitting.  We are looking to
start a portion of the tree removal work in the winter season to offset the costs of the
master plan. Any work we can do in house is less than a third of the cost of paying
prevailing wage to contractual laborer therefore; it is in our own best interest to keep our
staff as busy as possible. When the architect has given us a detailed tree inventory we
will begin work on the frozen ground.

EVENTS
The last informal club event of the year was the Hardest Day of Golf on November 2nd. It
was sold out in two weeks and everyone had a good time. Congrats to the girls and boys
Prospect High School golf teams.  As everyone knows by now the girls won state and the
boys finished seventh! Fantastic!

MASTER PLAN
The architects continue to work on finalizing drawings for the project and submitting
necessary documents for required permits.  We anticipate going out to bid after January 1
for the maintenance building followed by bids (March or April) for the course work
which would start early July.

In viewing a similar project at Wilmette Golf Club, all efforts should be made to start the
project as soon as possible next season.  At Wilmette they prolonged closing until July
29th and even with near perfect weather some seeding was not completed until the end of
October. As a result a lot of tees and fairways will have no growth on them until spring,
which will move their opening date back further next season. According to architects any
day of growth on the fall side of winter is worth two to three the next spring.  So it stands
to reason that any day we might lose of revenue next season will be doubled the next
year.

The plan for next season’s budget  is to keep all fees the same and offer passes for the
two half year periods if people want them, otherwise they can purchase the discount card
which will be good also for the two half seasons. Due to limited amount guaranteed
weeks we have decided not to offer permanent tee times on the weekends. Call in times
will be available. Most nearby local public golf courses have expressed interest in
offering our card holders special rates for the time we are closed for play.  As soon as we
get these rates and courses we will post them for our players.



PARKS & PLANNING MONTHLY REPORT
JIM JAROG / NOVEMBER 2013

CAPITAL REQUESTS
The Parks and Planning staff has submitted their 2014 capital requests for review. The staff
prioritized these requests by putting items at the top of their lists that they would like to see
considered for approval first. The items that were submitted for consideration were only a small
portion of what was actually identified as needing attention. Playgrounds, parking lots, and Big
Surf pool continue to be high on the priority list. Additionally we continue to pay attention to
equipment replacement needs and try to identify ways and types of equipment that allow our
staff to perform the necessary work with the manpower at hand.

O’HARE CUP SITE / MAJEWSKI SOCCER HILL
On October 24, 2013 staff sent comments back to MWRD in response to the previous draft
Intergovernmental Agreement we received between the Tollway Authority, MWRD and the Mt
Prospect Park District. The proposed agreement identifies details of pending land acquisition by
the Tollway Authority from MWRD to allow for the Tollway expansion project that is scheduled
to start in the Spring of 2014. It also addresses removal of soils that have prevented the Park
District from developing the O’Hare Cup Site due to the costs associated with earthwork. If we
are to enter into this agreement I recommend that we provide the Tollway Authority with a base
grading plan so the site is left in the best usable condition for our future needs. In addition it is
important to note again that the Park District has previously petitioned and has been granted
several extensions from MWRD for the development of this site due to hardship pertaining to the
soil mounds. Now that the removal of the mounds appears to be a reality I anticipate that MWRD
will be expecting us to develop the site or have a Master Plan for the phased development of the
site in the very near future.  If we do not we may risk losing the lease on the property.   As of the
writing of this report I have not yet heard back from MWRD regarding their review of our
comments.

CLEARWATER PARKING LOT
The Clearwater Parking lot replacement and ADA ramp installation are complete. The street
patching, striping of the new lot and landscape restoration is also finished. The Village of Mount
Prospect engineering department has performed a final inspection and has approved the work
associated with the project. I am currently waiting to receive the contractors formal pay request
with the required backup documentation to process payment for the project.

COOK MAINTENANCE FACILITY ANNEXATION
I am still waiting to receive an update from the Mount Prospect Community Development
Department as it relates to allowing maintenance facilities to exist in a CR (Conservation
/Recreation) zoning district. This would be beneficial to the Park District as the site would be
allowed to exist as constructed with no need to meet the more stringent I-1 zoning requirements
the Village initially proposed.  The Director of Community Development indicated that the
Village will provide the Park District with a draft of the proposed zoning changes to allow us the
opportunity to review his recommendations before presenting them to the Village Board.

COM ED
I have finally been put in touch with our acting Com Ed real estate representative. I have
requested clarification on what work exactly can be performed within our Com Ed lease areas
where we currently have existing playgrounds that are in need of replacement. They have
identified details of a lengthy review process that would need to be followed in order to find out
what exactly would be allowed. Each project is submitted and reviewed separately on a case by
case basis.



RECREATION MONTHLY REPORT
Brian Taylor

November 2013

AQUATICS
Enrollment year-to-date for all aquatic programs is currently at 4,490 participants, which is an increase of
238 participants from 2012 at this time.  This increase can be attributed to the quality programming
provided at an economical cost.  In addition, our creative staff continues to develop programing
opportunities which enable our users to either enhance their current experience or participate in new swim
programs.  Our learn to swim program is a main stay in our program line-up and continues to thrive with
its highest enrollment in 7 years!  Aqua fit classes are running smoothly, the fall session  currently has
276 participants, up 50 participants. This is the highest enrollment we have had  in nearly 10 years!
Swim Team began training the middle of October.  Their first home meet will be on Saturday, November
16th at RecPlex.

ATHLETICS
Fall Boys and Girls Outdoor Soccer season ended the weekend of November 2nd and 3rd.
Championship games were played under the lights at Prospect High School. Youth basketball
registration is currently in progress, evaluations and team selection will take place in the next several
weeks.  Coaches meetings and practices are scheduled to start the week of November 10th, with games
beginning the week of December 1st. Gymnastics is currently in the second fall session with 165
participants.  Our youth baseball and softball advisory committee is currently planning for the 2014
season.  The youth baseball and softball uniform bid opening took place on October 31st, see the enclosed
document for the bid results and staff recommendation.

PROGRAMS AND SPECIAL EVENTS
Cultural Arts embraced the spirit of autumn at the Howlin’ Halloween Fest by hosting the first “Harvest
Market” in the Veterans Memorial Bandshell. Modeled after the farmers’ markets that have grown in
popularity; the Harvest Market added an adult element to the popular Halloween Fest. Cornstalks,
pumpkins and bright colored banners transformed the shell into the Park District’s version of the local
pumpkin patch. Vendors included Humble Bee Honey Farm, Long Grove Confectionery, Horchers Home
Grown Vegetables and our own Art Studio selling plaster crafts for children and handmade holiday décor
for adults.  A popular item was the homemade potpourri created by the studio staff called, Autumn in
Mount Prospect. The concessions from Lions Park sold “tastes of the season” including apple cider
donuts, spooky cupcakes, chocolate covered pretzels and caramel corn. Friendship Park Conservatory
graciously donated a beautiful fall planter to be raffled to all those entering the bandshell.

The Harvest Market was a success in engaging the adults who accompany their children to our Halloween
event. Comments were overwhelmingly positive as customers were delighted to experience the sights and
sound of the season right here in our backyard. Vendors did well and were on board to join us again next
year.



The Community Band Fall Concert is Sunday, November 17th at 3:30 at St. Paul Lutheran Church in
Mount Prospect. It is entitled, “Wunderbar!” and celebrates the music of Germany. Pre -concert tickets
are available at RecPlex only for $7. Door tickets are $9 each. Students are free. Fresh apple strudel and
cider will be served at intermission.  The soloist for this concert is Jim Bestman and his Alpine trio. He
will both narrate and lead the band through several pieces reflecting the rich musical history of Germany.

Also busy rehearsing for a performance in December at the Holiday Open House at FPC is the
Sing!Sing! Sing! Chorus. These twelve children ranging in age from 7 to 12 have been learning popular
songs from Broadway as well as holiday favorites. Kids on Stage, our original and long running
children’s’ theatre program, will perform their shows on Friday, November 16th at 7:30 and Saturday,
November 17th at 2:00 pm. Tickets are $5 in advance and $7 at the door. 24 students are currently
enrolled.  This fall’s show is a comedy entitled Comic Book Artist. It is always a treat and an amazement
to witness the confidence, joy and effort put forth by the participants in preparing a full scale, hour long
show for family and friends! Theatre is alive and well at the Mt. Prospect Park District.

FACILITIES
The new fitness membership structure has been launched and is creating a buzz throughout the town!
The fitness, front desk, and checkpoint staffs have been selling the new memberships with enthusiasm.  It
has been great to see such a good response from all the staff involved! Staff has flooded the community
with posters, post cards and banners informing the public of the new membership structure.  On Sunday,
October 20, 85 Facility Staff, Fitness Center Staff, Fitness Instructors and Personal Trainers attended a
launch meeting on the new membership structure.  In addition to the individualized training each
employee received, this was one final opportunity for them to get clarification, but more importantly to
excite them about the change in our fitness membership structure.  In addition to the
marketing/advertising of the new membership structure being completed by External Affairs, the
Recreation Staff has mailed 73 personalized letters to former college membership holders, 100
Membership Post cards were delivered Johnson Controls (which is located just south of RecPlex), and
153 phone calls have been made to former fitness membership members.



UNFINISHED BUSINESS SUMMARY
NOVEMBER – 2013
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A. Golf Renovation Update – Cart Paths & Project Timeline (Discussion)
Dave Esler and John Green will be attending the meeting to provide updates on their respective
work on the golf renovation project.

As of the writing of this report, Dave Esler has not provided any additional material for inclusion in
the packet; however, there are 4 drawings from Groundwork (included in your packet).  John
Green will review these with the Board at the meeting.

Cart Paths – As indicated in the October 16th Board Packet, staff recommends that a continuous
cart path (asphalt – not red stone) is included in the renovation plan based on the information
contained within the memos included with this report.  Staff believes the benefits of a continuous
cart path outweigh the negatives.

Project Timeline -  As indicated in the October 16th Board Packet, staff recommends we continue
with the original plan to close the course in early July 2014 and plan a re-opening in June 2015
(pending weather and conditions from the grow-in period in fall 2014 thru spring 2015.

A memo from staff regarding this is also included with your packet.

B. Discounts for Active/Veteran Military Personnel (Discussion & Potential
Action)

Background:
The Mt. Prospect Park District currently does not offer an active duty military or veteran’s discount,
nor do we receive a lot of requests for discounts from current or former military personal.  Several
area park districts do offer discounts for active duty military personal, however most park districts
do not offer either an active duty or veterans discount.

Recommendation:
Based on discussions at the October 16th meeting, in recognition and appreciation to Mt. Prospect
Park District men and women who are currently serving or who have served in the United States
Military, the Mt. Prospect Park District would like to provide the following discounts for active duty
military personal and veterans beginning November 25, 2013:

· Active Duty Military Personal – Upon approval active duty military personal home on
leave and their immediate family are able to receive 50% off their choice of Premier
Fitness, Fitness or Courts Pool & Track membership or Summer Pool Pass, as well as
discount rates for golf greens fees at the Mt. Prospect Golf Club for up to 6 months.

· Veterans – Veterans will receive 10% discount on current programs offered within
the  Mt.  Prospect  Park  District,  this  discount  does  not  include  golf,  fitness  or  pool
memberships.



UNFINISHED BUSINESS SUMMARY
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Mt. Prospect Park District
Active Military Leave Discount Program

In recognition of the Mt. Prospect Park District residents who are actively serving our country in the
military, Mt. Prospect Park District will provide use of the Central Community Center’s Fitness
Center, RecPlex’s Fitness Center, Gym & Pool, Meadows Pool, Big Surf Pool and the Mt. Prospect
Golf Club to active duty individual and their immediate family at discounted rates.

Eligibility
The individual must provide a copy of their form DA31(army), NAVCOMP3065(navy), Form988 (air
force), NAVMC3 (marines), or Leave Authorization Form 2519 (coast guard) which is their official
leave paperwork. If the individual is eligible for the discount they may use the Central Community
Center’s Fitness Center, RecPlex’s Fitness Center, Gym & Pool, Meadows Pool and Big Surf Pool
for 50% off regular rates for up to 6 months.  Any additional special circumstances or requests from
active duty military will be handled on a case-by-case basis by the Director of Recreation.

Processing
For the Central Community Center’s Fitness Center, RecPlex’s Fitness Center, Gym & Pool,
Meadows Pool and Big Surf Pool the individual must complete an Active Duty Military Assistance
Request form and a copy of their appropriate leave paperwork must be attached to the application
to justify the validity of the request for the discount.

Approval Process
Front desk staff will take the registration and paperwork and submit it to the Director of Recreation
for approval. Once the request has been approved, the individual will need to pay for the
membership of their choice and be issued a membership card that will be valid only for the time
approved. At the end of the approved time period the card will expire and can be discarded.

Suggested Motion (pending prior discussions):
I move to approve the proposed discounts for Active & Veteran Military Personnel as
presented.





GRADING NOTES:
Contractor shall review geotechnical information as listed on the cover 
page.  
Compaction
1. Within the limits of proposed grading, the compaction of materials shall 

be, at a minimum, as follows, or to such other density as may be 
determined appropriate by the Soils Engineer: Embankment material 
within roadway, driveway, parking lot, steps, pavement and other 
structural clay fill areas shall be compacted to a minimum of ninety-five 
percent (95%) of maximum density; Embankment material for building 
pads and other structural fill areas shall be compacted to a minimum of 
ninety-five percent (95%) of maximum density; Embankments in lawn 
or unpaved areas shall be compacted to a minimum of eighty-five 
percent (85%) of maximum density; and Embankment material (random 
fill) within non-structural fill areas shall be compacted to a minimum of 
eighty-five percent (85%) Compaction shall be in accordance with 
ASTM D1557 (modified proctor method). 

2.  See architectural plans and structural plans by others for compaction 
requirements at building pads.  

3. Fill material used must be compacted to at least ninety-five percent 
(95%) of standard laboratory maximum dry density (standard proctor), 
according to ASTM D698. Fill soils must be fine-grained soils of low 
permeability, such as those classified as CH, CL, SC, or ML according 
ASTM D2487, Classification of Soils for Engineering Purposes. See 
Table 1804.2 in the 2003 International Building Code (IBC) for 
description of these soil types.  

4. Granular backfill placed underneath all paved areas shall be compacted 
in lifts not exceeding 6".  

General
5. Storm structure rim elevations at curbs refer to flow line elevation.  
6. Final grading shall match existing grades at all property lines.  
7. See architectural / structural drawings for details of building, including 

stoops, landings and walks at all doors from building(s).  
8. Top of foundations shall be a minimum of 6" above finish grade, unless 

noted otherwise.  
9. Contractor shall transition to average grade within 5' of any walk / 

entrance point along the building.  
10. Engineer is to be advised of any staked dimensions that vary from the 

reference design dimensions by more than 0.2'.  
Landscape Restoration
11. All unpaved areas disturbed by construction shall receive 4" topsoil and 

seeding, and sodding on Busse Road.  Coordinate with Landscape Plans 
by Others. 





PAVING NOTES:
1. Contractor shall review geotechnical information as listed on the cover 

page.  
2. All dimensions are to back of curb, face of building foundation wall, or 

edge of pavement, unless otherwise noted.  
Standards
3. Pavement design shall conform to the Village of Mount Prospect and the 

Cook County Department of Transportation and Highways (Busse 
R.O.W.) 

Paving Notes
4. All joints made with existing pavement, walk or curb and gutter are to 

be saw-cut full depth.  All pavement markings onsite shall be yellow and 
thermoplastic.  

5. The sub-grade shall have a minimum IBR (Illinois Bearing Ratio) of 
3.0.

6. Asphalt paving shall be installed in two lifts. The first lift to be placed as 
soon as possible to facilitate site access. The second lift shall be placed 
ten days to one week prior to substantial completion of building. Cutting 
and or patching of asphalt is not acceptable.  

7. Portland cement concrete shall be designed for a minimum twenty-eight 
(28) day compressive strength of 3,500 PSI.  

8. Curb transitions from depressed to full height shall be 2' minimum and 
shall be parallel to walk where walk is adjacent to curb.  

Paving Sections
9. See details for all pavement sections.  
General
10. See architectural / structural drawings for details of building, including 

stoops, landings and walks at all doors from building(s).  
11. Direct buried cables placed under pavement shall be sleeved.  
12. Contractor to verify all bench / pad locations in field with Owner prior 

to placement.  
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MEMO 8/23/2013

TO: Greg Kuhs

FROM:  Brett Barcel

CC: Darin Douglas, Jeff Langguth

RE: Cart Path Recommendation

In the past, staff and patrons have lobbied for an extended cart path, so that carts and players would be able to
play each day of the season. Until recently we could not fully determine the effects “no cart days” had to our total
sales volume.  We knew that day’s we didn’t let out carts hampered sales more than just the sales of carts for the
day, it hurt all sales for the day.  Quite simply, if you have fewer players you have less in sales. We just couldn’t
categorically prove it because we never had a full year without an average of (12+) no cart days.  Until we had a
high water mark for our data, did we really know for sure the effect of cart availability on overall sales.  With the
2012 season we had a high water mark, only (3) “no carts days,” a record that has stood over 20 years.  Even at
three days it is not a perfect zero, but we’ll use it!

In 2012 with a record drought and higher than normal temperatures it allowed us to make $1.45 million in sales
and we had no restricted cart days that season.  This “could be” the scenario for our golf course with a continuous
cart path.  Play would not be altered at all for the season, we could receive our full potential of revenue, carts
would be out each day, and we wouldn’t be making anyone angry by sending them home two weeks out of the
season.  As luck would have it, 2011 was our low water mark, (27) days without carts, only $1.27 million in sales.
Two record seasons back to back!   Now we had high and a low, and by using the years 2007 -2010 we could
produce an average.

Annual number Total Annual
Year No Cart days Golf Sales

2007 13  $     1,358,000.00
2008 14  $     1,360,000.00
2009 14  $     1,356,000.00
2010 10  $     1,377,000.00
2011 27  $     1,260,000.00
2012 3  $     1,457,000.00

What this data defines is that the number of “no carts days” directly correlates to total golf sales volume, more so
than we ever expected. Now obviously weather and temperature also play into the mix but you cannot deny the
direct highs and lows that link the two. When you average 2007 -2010 sales we can determine our average sales
volume based on average amount of days closed to carts for the last six years. (We are using the last six years
because pricing has not changed during this period.)

Average days closed to carts 12.75

Average sales volume $1,362,000

Further, we can use 2012 sales ($1,45m), against the average yearly sales ($1.36m), to give an idea of the potential
sales we may be losing each season we have been without cart paths, potentially $85,000 to $90,000 per year. This
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means, very simply, if we install a cart path it would help our yearly revenue by tens of thousands of dollars each
year by allowing us to be open for play, to all golfers, every day.

Let’s just look at 2011. With a very wet year we lost $100,000 compared to the average. More revenue than some
district programs make each year. A proper tool that most courses have installed would have absolutely eliminated
this loss due to wet weather.  We were shut down for two days that season, but we would have been open for cart
play 25 more days that year. Not giving us a tool to guarantee revenue is just like saying it is okay to lose $100,000
in a wet year.  Is it okay to do that when we had customers, willing and able to pay us to use the course, but
couldn’t because we were closed to carts? Is it okay to tax payers that we left this money on the table?

The initial cost to put in cart paths is offset by the revenue guarantee down the road.  Our current paths are
replaced about every fifteen years to twenty years.  So your $300,000+ initial investment is recovered at least
within the first decade of use and the following years you are returning more in revenue on your investment.  For
us to say we can’t afford a piece of infrastructure that is going to garner us more user fees and pay for its cost and
then some, does not make sense.  We have miles of bike paths and walking paths throughout this Park District that
we have installed and maintain each year, more so than what is needed at the golf course. None of these garner us
any revenue through user fees, they are free of charge, supported only by tax dollars, and yet we can afford them.

We are now forced to have cart paths due to the market demand.  Twenty five years ago we had only 24 carts in
our fleet, now we have 70.  At that same time only 10% of courses in this area had cart paths.  Since this date now
90% of public 18-hole equivalent have them and with every new course renovation that percentage grows. Sheer
numbers alone would say most facilities know what they’re doing. By falling behind we are growing the reputation
of the last course that closes to cart play, which is not a moniker we want.  Poplar Creek experienced such a
reputation because, even with cart paths, they flooded and closed holes when it rained hard.  What happened was
players no longer could trust that they would be open for play, and they started booking elsewhere. This happened
so much the district replaced the four holes at a cost of over $7m and hired a PR firm to change their name to “The
Bridges of Poplar Creek.” We are not asking for nearly that much.

We hear there is a lot of opposition to cart paths, in truth the majority of players, resident and non-resident, ride
when playing golf, over 60%. No tax dollars support or golf operations budget, it is all funded through user fees.
Two thirds of our sales, or $750,000-800,000 yearly, comes from outside user fees and even a greater majority of
these golfers use carts. Our ability to attract outside play and cart fees is what allows us to offer the reduced rates,
season passes and a very good golf course to residents. Without it, residents would be forced to pay and play two
times as much to support our yearly expenses. Therefore, since the market is driving most of your sales the market
determines what amenities you offer your clientele. You can’t have a special interest segment of players make
these decisions.

Let’s look at another scenario.  Soon the district will be faced with a pool project, who will decide what features
you offer at your renovated pool? The market demands wave pools, waterslides, zero-depth areas, and sprinkler
parks.  Are you going to let a special interest segment of swimmers say you can only build an Olympic sized pool
for just laps and swim meets, because they just don’t use those other things? No, staff will make proposals
considering the area market and support the interests of all the swimmers and certainly the majority of swimmers.
They know the items that most facilities need and use, and what most swimmers want. Even though these
amenities at this facility will cost 7-8 million dollars, and the annual sales for a pool only makes about $300,000.
But that’s another story.

With our renovation we are re-grassing turf grass. We are going to endure a “grow in” period of time where we are
at the mercy of weather.  The scope of the renovation will involve half of the top layer of the golf course structure.
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This will all be mostly replanted grass and we will try to establish this turf to a level where we can play golf on it by
June of the following year.  How do we open to cart play or even maintenance traffic on the course without
destroying what we paid so much to plant?  It would be like replanting your lawn and then running over it again
and again with your car! If we don’t have cart paths most of the holes on the course could not be playable for
carts.  We would have no provide areas to route carts which would then destroy that grass. If this were the case
are we going to go “walking only” for our first half season? if we do, then the price of cart paths would be more
than paid for by the amount of revenue we would lose that first half season of operation.

The market no longer accepts or understands our excuse. We are making customers angry. Just try to think of the
last time you called a course in this market to see if they were having carts out that day!  It just doesn’t happen
anymore, now all our full fee customers who might be coming from up to an hour away assume we have cart paths
and that carts are available for play every day, Almost the entire market and our direct competitors can guarantee
this and we can’t! We can’t tell them we won’t allow carts that day until the morning of play and that’s when they
show up…angry. As a business we are not living up to what we offered when they made a reservation. How can we
advertise green fee with cart prices when we can’t guarantee the cart?  They book a week in advance and when
they show up we change the rules. This is by far is our worst customer service problem we have to face, a problem
the rest of the market has solved.

Perhaps of most importance, cart paths provide access every single day for people who never could play 18 or 9
holes of golf if not for a golf cart.  This numbers grows each day. Some single minded folks have argued golfers
should all walk.  They are forgetting folks who can no longer do this to the extent of a round golf.  Some have
walked for years and only now ride carts due to age or physical problems. How can we as a park district deny
access to our facility almost two weeks out of the season to anybody? Correct me if I’m wrong, but isn’t every golf
organization USGA, NGF, PGA trying to attract more people to the game of golf?  Giving them a means of access is
a necessary way to do this. We don’t take away two weeks from our walking golfers, and if we did I know few of
them that would lose their minds!

Historic value of the course and play of the course is not compromised. A 6-8 ft. wide ribbon of path routed in
trees and rough of each hole doesn’t ruin any golf course, it helps. Many high churches of golf including private
clubs have cart paths including Pebble Beach, Riviera, Pinehurst, Olympic Club and every course on the PGA tour
except Augusta.  These courses have in no way been ruined by their existence, they were a necessary tool to meet
the demand of a growing segment of golfers who were now riding and they improved course conditions. If the PGA
tour can live with them and understand their need, how can a small segment of amateur players find them so bad?

Finally, the only opposition to cart paths is because balls bounce off them. Balls bounce off trees too but we are
not going to eliminate them from the course. They fail to mention we have had cart paths around almost every
green and all tees for over thirty years.  We also have maintenance roads that bisect the fairways on #17 and #18
which we live with, and are accepted. Also, alternate material paths can be used in high use areas if necessary. Cart
paths are here to stay and with good reason, they improve course conditions and provide access to most golfers
every day of the season. Both walkers and riders ultimately benefit from them. There is not a single golf operations
expert, industry leader or superintendent that does not agree to the value of a cart path system for any high
volume public golf course.
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Memorandum

To: Walt Cook

CC: Brett Barcel

From: Fred Behnke

Date: 02/24/2012

Re: Cart Paths

A cart path system is a maintenance necessity for a modern golf course. Cart paths began as a means of
funneling traffic through tight spaces between tees and greens and over time have been added along fairways.
The need for a cart system is more important than ever at Mt. Prospect due to the growth of cart traffic and the
tight fairway corridors we have on our limited acreage. The amount of cart damage to the golf course now is
more than I have ever seen in my thirty plus years with the Park District.

Across the country and at almost every golf facility in this market, they have installed or plan to install a cart
path system.  The overriding reason is that the maintenance benefits are tremendous. Since we have the means
to control disease and drought, most course damage can be directly attributed to traffic, specifically vehicle
traffic. This includes tire tracks, cart paths ends, ruts, matted down turf, tight compacted fairways, and bare
ground off the fairway. The corridors of our course are very tight and tree lined, they do not afford wheeled
vehicles the ability to spread out over a wide area, this creates a funneling effect. Specific areas on each hole
receive more damage because there simply is no other place to go. Our fairways get matted down and tight due
to this compaction and ultimately the ball doesn’t “sit up” as much as players would like. We have tried routing
traffic to the rough, staking fairways in overused areas, and created red rock, gravel and wood chipped paths but
the problems continue. A well planned cart path network installed away from the line of play would allow
traffic to move around the course accordingly not disturbing turf grass. This creates better play conditions for all
and reduces our costs to maintain the facility.

Of equal importance to player traffic, is the ability to get our own vehicles, crew and heavy equipment on and
off the golf course without creating further damage to the turf we are trying to sustain. At times this is
impossible. We have to wait for the course to dry before we can use some equipment consequently, we can’t
address some items that need our immediate attention. Traffic has also increased over the years as equipment
has changed to more wheeled vehicles. Beverage carts and utility carts further contribute to wear and tear.
These are vehicles that were never on the golf course in years past. All this traffic needs a place to go, without
the benefit of a cart path routing traffic around the course, the turf grass suffers.

To say we are too historic and it would ruin the design of the course is also wrong.  Most of the best courses in
the country public and private have installed a path network with no affects to play. In every case they were
specifically installed to improve conditions on the course and in every case this proved to be true. Every
superintendent I have encountered agrees to the great benefits paths have added to the conditions of their golf
course.
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Another issue on the horizon is renovating the golf course. With the advent of a new golf course, with
restructured holes and newly grassed fairways, it would be simply foolish not to have a cart path.  You need to
be allowed on and off the course before and after planting.  Without a means to do this, the damage to new turf
would be incredible. It would be like painting yourself into a corner. In fact, cart paths would have to be used on
most holes exclusively for a long period of time after construction until the turf grass is established, this means
at least the first full season.  You’re not going to spend millions on a renovation and then see it destroyed by
traffic the first year. With the renovation project you would include a path in the design, and you will benefit
from it for decades to come.  No one has done a course project to the extent we are planning and not included a
cart path.

As far as costs are concern cart paths pay for themselves with increased usage of the golf course and less overall
maintenance costs. Most courses in our market that have less play and make less revenue per year than us, have
found the funding for cart paths.  Our own park district has invested hundreds of thousands of dollars to fund
bike paths and walking paths throughout this very district.  To say we cannot afford it on our most important
and expensive turf in the district is ridiculous. We can’t really afford not to fund a capital project like this
particularly when its costs are directly offset by user fees and reduced maintenance costs.

It would be better for the course to have everyone walk again but, the genie is out-of-the-bottle. More people
ride than walk and this number is increasing. The future of golf is getting players and all wheeled vehicles
around the golf course without causing undue damage. Without the proper tool it's going to be very hard to keep
the level of conditioning that people have come to expect at our golf course.
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We have decided through talking with architects and other courses experiencing the same type
of project the most advantageous scheduling for completing the renovation plan is a July close
to June the following year.  There were three possible options to consider when reaching this
decision. In the end we found the course was closed the least amount of time with a July to June
scenario.  Here is a summary of the potential options.

1. Close nine holes one year the next year close nine more open the following year. This was
deemed too long of a time table where we would be under construction for some two and a half
seasons.  Also, the costs of stopping and restaging construction would have been more
prohibitive. Further, our annual expenses would be much the same with only half our annual
revenue sales for two seasons.  Staging of play for our golf course with two tee starts and 18
hole play would be very difficult and again, over a long period of time.

2. Close and entire calendar year open the next, late spring.  The major disadvantage to this is
we are closed more months to golf and that costs us money.  Because of spring thaw ground
conditions construction couldn’t begin until late spring and then it would continue throughout
the entire year, in addition we would have to have at least two months grow in the following
spring.  Most are under assumption we could open up on April 1st the next season, however,
due to low soil temps and a newly grassed golf course this would not be possible for any golf
course in the northern region of the country.  We would still have to wait two months until late
May to begin play.  In this scenario we would lose an entire year of revenue sales and then the
first two months+ of the following year. Further, most of this lost revenue would have to be
covered in the same calendar year’s budget.

3. Close July open the next June.   With an early July close most of the construction and
earthwork can be done and the course grassed by the August 15th to Sept 15th window. This is
timing is essential due to the warm soil temperatures needed to germinate the seed. Therefore,
it would not be necessary to close play for the first half of the season. The next spring we would
get necessary spring growth and we can open on all holes in June. With this staging we get
almost one half year’s sales for 2014 and more than one half sales for the next year. Our costs

MPPD

To: Greg Kuhs

From: Brett Barcel

CC: Jeff Langguth, Darin Douglas, Jim Jarog

Date: 10/7/2013

Re: Staging of Golf Course Renovation Plan
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for covering expenses and revenue loss would also be spread over a two year budget period. In
total, we save more than $250,000 in sales than if we closed an entire calendar year and the
next spring.  We also save more on expenses and more importantly, we keep the course closed
the least amount of time. Based on the numbers and the time down, this is the preferred
staging. For these same reasons both Wilmette and Glenview Park golf courses have decided to
use this staging with their renovation plan projects, one of which is already underway.

Staff Recommendation
Option 3.
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NEW BUSINESS SUMMARY
NOVEMBER – 2013

A. Shared Dog Park Update – Mt. Prospect Park District & Arlington
Heights Park District (Discussion)
We have continued to hold meetings at the staff level regarding the development of a shared dog
park with the Arlington Heights Park District.  There is draft business plan and overview of the
layout of the dog park at Melas Park included with this report for your review.

We have tentatively set a meeting date for Thursday, January 9.  The purpose of this meeting
would be to present the plans and details for the dog park to the public.  There will also need to
be an amendment to the current agreement between the Village of Mount Prospect, Mt. Prospect
Park District and Arlington Heights Park District.  We anticipate this would be presented for your
approval in January 2014.

Funds for the construction of a shared dog park are included on the Capital Projects list for FY
2014.

B. Change in December 11, 2013 Regular Board Meeting Date
(Discussion & Potential Action)
There are a number of Board Members who will not be able to attend the scheduled Regular
Meeting on December 11, 2013.

Therefore I recommend the Board change the date of the Regular Meeting in December to
Wednesday, December 18th, 2013.

C. Regular Board Meeting Dates – Fiscal Year 2014 (Discussion &
Potential Action)
Included in your packet is a recommended listing of Regular Board Meeting dates for Fiscal Year
2014.  The dates for Regular Board Meetings needs to be annually.

D. Selection of IAPD Annual Meeting Delegate & Alternate (Action)
IAPD holds their annual meeting each year at the IPRA/IAPD State Conference. Since Mt.
Prospect Park District is a member of IAPD, the Board needs to select a delegate who is
authorized to vote on items during the annual meeting.  I would be happy to serve at the delegate
for the park district if the Board so choses.
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A Playground for Dogs
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Arlington Heights & Mt. Prospect Park District Dog Park Business Plan

A Playground For Dogs

Everything contained in this business plan will be applicable to all dog parks operated by the Park
Districts of Arlington Heights and Mt. Prospect.

Initial Statements:

1. The dog park will be operated jointly by the Arlington Heights and Mt. Prospect Park District.
Each District will assign an individual who will be accountable for their District’s duties.

2. The park will not be treated as a revenue facility, but will be expected to cover all operational
costs with user fees.  Initial development of the park will be treated as a capital improvement.

3. This program will be housed out of the Administration Center for AHPD and Friendship Park
Conservatory for MPPD, with the front desk staff handling all registrations and related
paperwork.

4. Registered dogs will be given a special dog tag that must be worn at all times when in the park
and owners will be given a membership card that must be kept with them at all times while in
the dog park.

5. A maximum of 500 dog park memberships will be sold between Arlington Heights and Mt.
Prospect Park District’s.

6. In case of emergency, park users are to call 911 just as with any Park District emergency. No
special emergency call box will be provided.

7. Park operations and rules will be consistent with all Park District and Village of Arlington
Heights and Mount Prospect ordinances as well as Cook County Department of Animal and
Rabies Control, Regulation VIII. Dog Parks and Areas.

8. The park will have three separate sections: small dog, large dog, turf regeneration area
9. The dog park will be operated on a year round basis; hours sunrise to sunset.
10. There will be a portable toilet at the dog park.
11. The park will be closed for scheduled maintenance on Wednesday’s from 7am to 12pm (noon).
12. There will be no direct on-site supervision of the park.  Users will be expected to clean up after

themselves and self-police for problems.
13. Annual memberships run from the date of purchase for 12 months.  Memberships are not

prorated.
14. Dog passes are non-transferable and non-refundable.
15. Anyone caught allowing a non-pass holder or unregistered dog access to the dog park will have

their pass revoked immediately.
16. The Park District(s) reserve the right to suspend and/or revoke any dog park membership or to

suspend/revoke a dog and/or its owner.
17. Additional guidelines and rules follow.
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Guidelines for Park Users:

1. All dog users must pay an annual fee, meet Cook County and Village of Arlington Heights
vaccination, health screening and licensing requirements and sign a liability waiver to obtain a
dog pass.

2. Dog tags and membership card must be visible when using the park.
3. Each dog must have its own dog pass to use the park.
4. Access to the dog park is limited to 250 dogs at one time.
5. Dog passes are non-transferable and non-refundable.

Park Rules: These rules will be posted at the dog park entrance and dog pass purchasers will received
a written copy of the park rules. Posted park rules must be adhered to at all times while using the dog
park. Infraction of these rules may result in temporary or permanent loss of park privileges.

1. Users of this park do so at their own risk. The Arlington Heights and Mt. Prospect Park
Districts are not responsible for any injury or damage caused by any dog in the off leash area.

2. All patrons will abide by the Park Districts Management Procedure (6.008) and Control
Ordinance # 525.

3. All users must abide by regulations in Ordinance #260 of Arlington Heights and #525 of Mt.
Prospect, which includes prohibition of alcohol.

4. No smoking is allowed in the park and within 50’ of the fence line.
5. Dogs must be healthy, fully immunized, de-wormed, and must display current Park District and

Village ID tags on their collar if applicable.
6. A handler age 16 or older must be present at all times and is solely responsible for the action of

their dog(s).
7. Cooperation between dog owners is expected including keeping order and enforcing dog park

rules and Park District ordinances.
8. Dog Park will be monitored and inspected by Park District staff.
9. Dogs must be leashed prior to and leaving the park. Owners must carry a leash for each dog at

all times.
10. Collars are to be worn at all times. No spiked collars.
11. Hours are from sunrise to sunset.
12. Keep your dog in sight and never leave the dogs in the park unattended.
13. No aggressive dogs allowed. Dogs with a history of, or who exhibit aggressive or dangerous

behavior are prohibited. Immediately leash your dog and leave the park if aggressive behavior
is observed.

14. Maximum number of dogs per adult is two and both dogs must remain in the same run area
with their owner. Large dogs (25 lbs. and above) are not allowed in the small dog area.

15. Children under age 12 are not allowed in the dog park area. Children 12-15 years must be
accompanied by an adult 18 years or older.
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16. Please ask the owner’s permission before approaching their dog.
17. Dogs in heat are not allowed in the park.
18. Puppies under 6 months of age are not permitted in the park.
19. Immediately clean up and dispose of feces left by your dog.
20. Fill any holes your dog may dig.
21. Excessive barking is prohibited. Dogs that are barking excessively must be removed.
22. No food of any kind, including dog chews and/or rawhides, are allowed within the fenced area.
23. No littering.
24. No bikes are allowed in the dog park.
25. Climbing on or over the fence is not permitted.
26. Keep your dog away from the gate while other dogs are entering and exiting the park.
27. Current Cook County rabies tags must be worn on collar or harness at all times when away

from your own property.
28. The Park District(s) have the authority to close the site for maintenance, weather related

problems and special events without notice.
29. The Park District(s) staff has the authority to remove a dog owner from the park at any time.
30. Handlers/owners may be legally responsible for injuries or damages caused by their dog.
31. The Arlington Heights and/or Mt. Prospect Park Districts are not responsible for any damaged,

lost or stolen property.
32. In case of emergency (dog bite or unsafe behavior) immediately call 911 for assistance. For all

park maintenance, vandalism and other issues call 847-577-3003 Ext. 8 or (847) 298-3500.

Purchasing a Dog Park Pass:

An application for a dog park pass and all related forms including Veterinarian Verification for proof
of current vaccination can be obtained at any Park District facility or online.  A maximum of two dogs
per family may be registered.

Completed dog park pass applications along with all required paperwork and full payment can be
submitted by mail to:
Arlington Heights Park District Mt. Prospect Park District
Attn: Dog Park Pass Application or Attn: Dog Park Pass Application
410 N. Arlington Heights Rd. 1000 W. Central Road
Arlington Hgts., IL 60004 Mt. Prospect, IL 60056

Completed applications and necessary paperwork can also be brought in person to the Arlington
Heights Park District Administration Center of Friendship Park Conservatory a facility of the Mt.
Prospect Park District during normal business hours (M-F 9:00 am-5:00 pm). Residents who have not
previously registered for Park District programs will be required to provide proof of residency.

Dog tags and membership cards will be granted to applicants following review of the application to
assure that all requirements have been met.
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Fees:

Resident – first dog $50

Resident – additional dogs $25

Nonresident – first dog $100

Nonresident – additional dogs $50

Replacement membership card and/or dog tag replacement $10

Replacement/additional swipe card/key $10

Recreation and Facilities Department duties and responsibilities:

1. Acts as public contact for the dog park.
2. Will be the Park District liaison to the Cook County Department of Animal and Rabies Control.
3. Coordinates registration and orders all related supplies
4. Prepares annual facility budget in conjunction with the Parks and Planning Department
5. Coordinates all facility marketing including putting information on the Park District website.
6. Plans and coordinates all “doggie” special events and fundraising
7. Orders portable toilet and manages annual contract.

Parks and Planning Department duties and responsibilities

1. Maintenance and repair of the grounds, equipment, and features of the park.
2. Monitor doggie clean up station and order doggie cleanup bags.
3. Develop and implement a schedule of garbage collection.

Proposed Budget (Both District’s Combined)

Revenue:

Fees – 300 memberships @ $50 per member $15,000
Fees – 75  2nd dog memberships @ $25 $1,875
Fees – 30 membership @ $100 per member $3,000
Fees – 15  2nd dog memberships @ $50 $750
Membership card and/or dog tag replacement 15 @ 10 $150
Special Event $500
Donations/Sponsorships $100

TOTAL $21,375
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Expenses:

Program Supplies:
Doggie bags $500
Swipe cards/keys $300
Dog tags (400) $130

Portable toilet (ADA accessible) $100 p/mo. $1,140
Special event supplies $150
Safety Supplies: $50
Marketing: Trifold brochure $500
Grounds Maintenance:
Topdressing, Aerating, over seeding and/or
woodchips

$1,450

Turf Watering (includes water costs) $475
Fencing & Signage Maintenance $300
Swipe Card System Mgt $325
Equipment Repair/Card Syst Service Contract: $650

Total $5,970

Capital replacement Will not be needed
first year

     Years  2-5 (per year) 2,500
     Years  5-10 7,500
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MT. PROSPECT PARK DISTRICT
1000 W. CENTRAL ROAD

MOUNT PROSPECT, ILLINOIS 60056

MT. PROSPECT BOARD OF PARK COMMISSIONERS

MEETING SCHEDULE
2014

The Regular Board Meetings are scheduled on Wednesdays and
will be held at Central Community Center, 1000 W. Central

Road, Mount Prospect, Illinois at 7:00p.m.

JANUARY 15, 2014

FEBRUARY 26, 2014

MARCH 19, 2014

APRIL 23, 2014

MAY 21, 2014

JUNE 25, 2014

JULY 23, 2014

AUGUST 27, 2014

SEPTEMBER 24, 2014

OCTOBER 15, 2014

NOVEMBER 12, 2014

DECEMBER 10, 2014

11/7/13







APPROVAL ITEMS SUMMARY
NOVEMBER – 2013

1

A. Approval of Bid for Purchase of Baseball Uniforms for 2014 Season
Per the attached Bid Recommendation.

Suggested Motion: To award the 2014 Youth Baseball & Softball Uniform Bid to Arena Sports
USA, Inc. in the amount of $53,248.75 plus a 10% contingency for a total of $58,573.62.

B. Approval of Capital Projects/Improvements List – Fiscal Year 2014
As reviewed at the Special Board Meeting on Tuesday, November 5th, staff has tentatively
identified numerous capital projects and improvements which we believe are important and
necessary for the park district to complete using the proceeds from the recent bond sale.  With the
board’s concurrence, staff anticipates that the majority of the items on the attached list would be
completed or at least started in FY 2014. Significant changes, if any, to this tentative project list
which in the future may need to be altered due by changed circumstances or unforeseen needs
will be brought to the attention of the board prior to implementation where possible.

Suggested Motion: To approve of the attached list of Capital Projects/Improvements for Fiscal Year
2014.



BID AWARD RECOMMENDATION
2014 – YOUTH BASEBALL AND SOFTBALL UNIFORMS

MT. PROSPECT PARK DISTRICT November 1, 2013
1000 W. CENTRAL ROAD
MT. PROSPECT, ILLINOIS  60056
TELEPHONE:  (847) 255-5380
---------------------------

Account: 205072-556650 (Youth Baseball Program Supplies)

FY 2014 Budgeted Amount: $110,000 (other program supplies for the baseball & softball
program are also included in this line item)

Description: Purchasing Youth Baseball and Softball Uniforms for
the 2014 Season

DATE OF BID OPENING: October 31, 2013

Below are the summaries of Bids for the purchase of Youth Baseball and Softball Uniforms including staff’s
award recommendation.

I. TABULATION OF BID

COMPANY NAME In-House Boys In-House Girls Girls Post Season Boys Post Season Wee-Tee Coaches Shirts TOTAL
*Arena Sports USA, INC $32,700.00 $12,100.00 $2,310.00 $3,635.00 $1,556.25 $974.50 $53,248.75
BSN Sports $31,841.00 $14881.00 $3,211.40 $4,299.20 $1,586.25 $325.00 $56,143.85
The Batterz Box $41,375.00 $16,250.00 $2,772.50 $4,447.50 $2,025.00 $1,112.50 $67,982.50

*Recommended For Award

II. STATEMENT OF NEED
The Youth Baseball and Softball program is administered by the Mt. Prospect Park District, under the
guidance of the Youth Baseball and Softball advisory committee.  Within the bylaws of the advisory
committee it is stated that each participant registered in this program will be provided a complete
uniform which includes a team hat, jersey, pants and socks.

III. EXPLANATION OF PURCHASE
This uniform bid includes the total purchase price based on the participation numbers from 2013.
Specifications were prepared by staff and recommendation from the baseball advisory committee.  The
uniform prices include both youth and adult pricing when applicable and are considered unit pricing.
The intent is to award the bid to a single vendor based on their total bid price.  The actual number of
uniforms (units) will not be known until the 2014 registration process in completed in February 2014.
Therefore, MPPD must take the registration process into consideration and provide the extra funds (10%
contingency) if needed to cover the total cost of the uniforms.

IV. RECOMMENDATION OF AWARD
Staff recommends acceptance of bid submitted by Arena Sports USA, INC in the amount of
$53,248.75 plus 10% contingency for a total of $58,573.63 to provide uniforms for the 2014
Youth Baseball and Softball Program.

Suggested Motion: To  award  the  2014  Youth  Baseball  &  Softball  Uniform  Bid  to  Arena
Sports USA, INC. in the amount of $53,248.75 plus a 10% contingency for a total of
$58,573.62.
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RESOLUTION NO. 688

MT. PROSPECT PARK DISTRICT

A RESOLUTION PROVIDING FOR THE POSSIBLE REDUCTION
OF LEVY AND ASSESSMENT OF TAXES FOR THE MT. PROSPECT

PARK DISTRICT, COOK COUNTY, ILLINOIS FOR THE FISCAL YEAR
BEGINNING JANUARY 1, 2013 AND ENDING DECEMBER 31, 2013

WHEREAS, the Mt. Prospect Park District (the “District”) through the

Board of Park Commissioners thereof, Cook County, Illinois, passed on

November 13, 2013 an Ordinance No. 687 providing for the levy and

assessment of taxes for the District; and

WHEREAS, Public Act 89-1 (the “Act”) was signed into law on February

12, 1995, placing the Property Tax Extension Limitation of the lesser of the

percentage increase in the Consumer Price Index or five percent; and

WHEREAS, the District wishes to direct the County Clerk as to the

manner in which to reduce the 2013 Tax Levy if a reduction of said levy is

required by the Act.

NOW, THEREFORE, IT IS RESOLVED by the District and the Board of

Park Commissioners thereof as follows:

Section 1:  That the following percentages of the total limitation amount,

if any, be applied to the respective funds of the District for the 2013 levy year:

General Corporate Fund   54 percent
Illinois Municipal Retirement Fund     0 percent
Social Security Fund     0 percent
Auditing Fund     0 percent
Liability Insurance Fund  0 percent
Recreation Fund  46 percent
Paving and Lighting Fund      0 percent
Conservatory Fund    0 percent
Recreation for the Handicapped Fund    0 percent
Bonds and Interest Fund    0 percent

Total Limitation   100 percent
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Section 2:  That the County Clerk be and is hereby directed, as provided by

law, to ascertain the limitation amount to which to apply the foregoing

limitation percentages, to so apply said limitation percentages and to ascertain

the rate percent which, upon the total valuation of all property subject to

taxation within the District as the same is assessed and equalized for state and

county purposes, will produce an adjusted net amount as legally levied and to

extend such tax pursuant to the statutes in such case made and provided.

Section 3:  That the Secretary of said District and of said Board of Park

Commissioners be and is hereby directed to file with the County Clerk of Cook

County, Illinois, within the time limited by law, a copy of this Resolution, duly

certified by him.

Section 4:  That all ordinances and resolutions or parts of ordinances

and resolutions in conflict with the provisions of this resolution are hereby

repealed to the extent of such conflict.

ADOPTED: This 13th day of November 2013.

VOTES: Ayes: Nays: Absent:

President, Board of Park Commissioners
Mt. Prospect Park District
Cook County, Illinois

ATTEST:

Secretary, Board of Park Commissioners
Mt. Prospect Park District
Cook County, Illinois
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STATE OF ILLINOIS )
                   )  SS.

COUNTY OF C O O K  )

I, WILLIAM STARR, DO HEREBY CERTIFY that I am the duly elected,
qualified and acting Secretary of the Mt. Prospect Park District and of the Board
of Park Commissioners of the Mt. Prospect Park District; and that I have access
to the official minutes of the meetings of the Board OF Park Commissioners of
the Mt. Prospect Park District.

I DO FURTHER CERTIFY that the above and foregoing is a true and correct
copy (duplicate) of a certain resolution entitled:

RESOLUTION NO. 688
MT. PROSPECT PARK DISTRICT

A RESOLUTION PROVIDING FOR THE POSSIBLE REDUCTION
OF LEVY AND ASSESSMENT OF TAXES FOR THE MT. PROSPECT

PARK DISTRICT, COOK COUNTY, ILLINOIS FOR THE FISCAL YEAR
BEGINNING JANUARY 1, 2013, AND ENDING DECEMBER 31, 2013

that the foregoing was adopted by the Board of Park Commissioners of said Mt.
Prospect Park District on the 13th day of November, 2013 and was on the same
day approved by the Secretary of the Mt. Prospect Park District; that it was filed
and recorded in the office of the Secretary of the Mt. Prospect Park District of
which the foregoing is a true copy (duplicate) and is now on file in the office of
such Secretary.

GIVEN under my hand and seal of the Mt. Prospect Park District this 13th
day of November, 2013.

____________________________________
              Secretary

SEAL



ORDINANCE NO. 689

MT. PROSPECT PARK DISTRICT

AN ORDINANCE ABATING THE TAX HERETOFORE LEVIED FOR THE YEAR
2013 TO PAY INTEREST ON $3,000,000 GENERAL OBLIGATION PARK
BONDS (ALTERNATE REVENUE SOURCE), SERIES 2011B, OF THE MT.
PROSPECT PARK DISTRICT, COOK COUNTY, ILLINOIS

*   *   *

WHEREAS, the Board of Park Commissioners (the "Board") of the Mt.

Prospect Park District, Cook County, Illinois (the "District"), by ordinance adopted

on the 24th day of August, 2011 (the "Ordinance"), did provide for the issue of

$3,000,000 General Obligation Park Bonds, Series 2011B (Alternate Revenue

Source) (the "Bonds"), and the levy of a direct annual tax sufficient to pay

principal and interest on the Bonds; and

WHEREAS, the District will have Pledged Revenues (as defined in the

Ordinance) in the "Alternate Bond and Interest Fund of 2011"  (the "Bond Fund")

established pursuant to Section 10 of the Ordinance for the purpose of paying

interest on the Bonds up to and including November 1, 2014; and

WHEREAS, it is necessary and in the best interest of the District that the

tax heretofore levied for the year 2013 to pay said interest on the Bonds be

abated:

NOW, THEREFORE, BE IT AND IT IS HEREBY ORDAINED by the Board of

Park Commissioners of the Mt. Prospect Park District, Cook County, Illinois, as

follows:
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Section 1.  Abatement of Tax.  The tax heretofore levied for the year 2013 in the

Ordinance is hereby abated in its entirety.

Section 2.  Filing of Ordinance.  Forthwith upon the adoption of this

ordinance, the Secretary of the Board shall file a certified copy hereof with the

County Clerk of Cook County, Illinois, and it shall be the duty of said County

Clerk to abate said tax levied for the year 2013 in accordance with the provisions

hereof.

Section 3.  Effective Date.  This ordinance shall be in full force and effect

forthwith upon its adoption.

PASSED: This 13th day of November, 2013.
APPROVED: This 13th day of November, 2013.
ADOPTED: This 13th day of November, 2013.

VOTES:

Ayes: Nays:

Absent:

President, Board of Park Commissioners

Secretary, Board of Park Commissioners



STATE OF ILLINOIS )
)  SS.

COUNTY OF C O O K )

I, WILLIAM STARR, DO HEREBY CERTIFY that I am the duly elected,
qualified and acting Secretary of the Mt. Prospect Park District and of the Board
of Park Commissioners of the Mt. Prospect Park District; and that I have access
to the official minutes of the meetings of the Board of Park Commissioners and of
the Mt. Prospect Park District.

I DO FURTHER CERTIFY that the above and foregoing is a true and correct
copy (duplicate) of a certain ordinance entitled:

ORDINANCE NO. 689

MT. PROSPECT PARK DISTRICT

AN ORDINANCE ABATING THE TAX HERETOFORE LEVIED FOR THE YEAR
2013 TO PAY INTEREST ON $3,000,000 GENERAL OBLIGATION PARK
BONDS (ALTERNATE REVENUE SOURCE), SERIES 2011B, OF THE MT.
PROSPECT PARK DISTRICT, COOK COUNTY, ILLINOIS

that the foregoing was passed by the Board of Park Commissioners of said Mt.
Prospect Park District on the 13th day of November, 2013 and was on the same
day approved by the Secretary of the Mt. Prospect Park District; that the original
thereof was filed and recorded in the office of the Secretary of the Mt. Prospect
Park District of which the foregoing is a true copy (duplicate) and is now on file in
the office of such Secretary.

GIVEN under my hand and seal of the Mt. Prospect Park District this 13th
day of November, 2013.

____________________________________
          Secretary

Mt. Prospect Park District
Cook County, Illinois

        (SEAL)



ORDINANCE NO. 690

MT. PROSPECT PARK DISTRICT

AN ORDINANCE ABATING THE TAX HERETOFORE LEVIED FOR THE YEAR
2013 TO PAY INTEREST ON $4,000,000 GENERAL OBLIGATION PARK
BONDS (ALTERNATE REVENUE SOURCE), SERIES 2009A, OF THE MT.
PROSPECT PARK DISTRICT, COOK COUNTY, ILLINOIS

*   *   *

WHEREAS, the Board of Park Commissioners (the "Board") of the Mt.

Prospect Park District, Cook County, Illinois (the "District"), by ordinance adopted

on the 13th day of May, 2009 (the "Ordinance"), did provide for the issue of

$4,000,000 General Obligation Park Bonds, Series 2009A (Alternate Revenue

Source) (the "Bonds"), and the levy of a direct annual tax sufficient to pay

principal and interest on the Bonds; and

WHEREAS, the District will have Pledged Revenues (as defined in the

Ordinance) in the "Alternate Bond and Interest Fund of 2009"  (the "Bond Fund")

established pursuant to Section 10 of the Ordinance for the purpose of paying

interest on the Bonds up to and including November 1, 2014; and

WHEREAS, it is necessary and in the best interest of the District that the

tax heretofore levied for the year 2013 to pay said interest on the Bonds be

abated:

NOW, THEREFORE, BE IT AND IT IS HEREBY ORDAINED by the Board of

Park Commissioners of the Mt. Prospect Park District, Cook County, Illinois, as

follows:
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Section 1.  Abatement of Tax.  The tax heretofore levied for the year 2013 in the

Ordinance is hereby abated in its entirety.

Section 2.  Filing of Ordinance.  Forthwith upon the adoption of this

ordinance, the Secretary of the Board shall file a certified copy hereof with the

County Clerk of Cook County, Illinois, and it shall be the duty of said County

Clerk to abate said tax levied for the year 2013 in accordance with the provisions

hereof.

Section 3.  Effective Date.  This ordinance shall be in full force and effect

forthwith upon its adoption.

PASSED: This 13th day of November, 2013.
APPROVED: This 13th day of November, 2013.

VOTES:

Ayes: Nays:

Absent:

President, Board of Park Commissioners

Secretary, Board of Park Commissioners



STATE OF ILLINOIS )
)  SS.

COUNTY OF C O O K )

I, WILLIAM STARR, DO HEREBY CERTIFY that I am the duly elected,
qualified and acting Secretary of the Mt. Prospect Park District and of the Board
of Park Commissioners of the Mt. Prospect Park District; and that I have access
to the official minutes of the meetings of the Board of Park Commissioners and of
the Mt. Prospect Park District.

I DO FURTHER CERTIFY that the above and foregoing is a true and correct
copy (duplicate) of a certain ordinance entitled:

ORDINANCE NO. 690

MT. PROSPECT PARK DISTRICT

AN ORDINANCE ABATING THE TAX HERETOFORE LEVIED FOR THE YEAR
2013 TO PAY INTEREST ON $4,000,000 GENERAL OBLIGATION PARK
BONDS (ALTERNATE REVENUE SOURCE), SERIES 2009A, OF THE MT.
PROSPECT PARK DISTRICT, COOK COUNTY, ILLINOIS

that the foregoing was passed by the Board of Park Commissioners of said Mt.
Prospect Park District on the 13th day of November, 2013 and was on the same
day approved by the Secretary of the Mt. Prospect Park District; that the original
thereof was filed and recorded in the office of the Secretary of the Mt. Prospect
Park District of which the foregoing is a true copy (duplicate) and is now on file in
the office of such Secretary.

GIVEN under my hand and seal of the Mt. Prospect Park District this 13th
day of November, 2013.

____________________________________
          Secretary

Mt. Prospect Park District
Cook County, Illinois

        (SEAL)


